
finding your
new home

an intro to buying

DIPASQUALENick DENVER REALTOR

real estate. simplified.
buy with clarity. sell with confidence.

https://picknickforrealestate.com/


NICK DIPASQUALE  |  DENVER REALTOR®

perform due
diligence

 Choosing a lender
 Understanding contract deliverables
 Additional transaction expenses

Hello and thank you! I am honored that you would consider
me as you embark on this home search.

My goal in real estate is to remove the barrier of entry into home
ownership for anyone that finds it too difficult or competitive,
may think they don't have enough savings, or doesn't know
where to start.

Buying a home is a wonderful, life transforming activity. It is
the starting point to building wealth for so many and should
be available to everyone. 

Like all of the materials I make available, this INTRO TO
BUYING guide is meant to demystify real estate concepts and
help jumpstart you to action. It highlights the three main
areas where many buyers get stuck before getting started:

1.
2.
3.

It also includes a little about me, testimonials, and resources
to get you started towards building your buying team.

As we work together and we move through the steps of the
process, I will make more guides and information available, all
designed to keep (a) the process simple and (b) you in control. 

Consider me an advisor and a connector, my team and
resources are your team and resources, here to help you
make any decisions with confidence and clarity.

I look forward to getting to know you and guiding you along
in this journey.

Nick

hello!
simplify & buy with claritywelcome to your home search

nick@picknickforrealestate.com
720-745-2722
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My goal is to make the home buying experience
as straightforward and enjoyable as possible. I
break the steps down into smaller, bite-sized

pieces, and provide additional materials, guides,
and cheat sheets as we move through the

process.

home buying phases

With gratitude,

meet with a
trusted agent

get pre-
approved

search for a
home

offer on a
home

go under
contract

close on your
home

move into your
new home
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What should be my minimum credit
score?
Generally speaking, a credit score of 620 is
needed to qualify for a loan. Some lenders
allow for government backed FHA and VA
loans with credit scores starting at 580. 

Pro Tip: Even if your credit scores fall below
these targets, a good lender can connect you
with a credit repair specialist who can work
with you to improve your credit.

How much do I need for a down
payment?
A first-time homebuyer can put down as
little as 3%, whereas, for a repeat
homebuyer, the minimum can be as low as
5%. Veterans using a VA loan are eligible
to put 0% down.

Pro Tip: You may be eligible for a down
payment assistance program. Ask your lender
about CHFA, Metro DPA, or other programs
you may qualify for.

Do I need to pay off all of my debt
first?
You do not need to be debt free to qualify
for a loan! Debt is normal and to be
expected. In many situations, you can
qualify for a loan without having to pay
debts off or down.  

Pro Tip: Lending guidelines are centered
around debt-to-income ratios (often referred
to as DTI). A good lender will take the time to
explain what this looks like and means for
you.

choosing a lender
common lending questionswhat to ask when comparing options

nick@picknickforrealestate.com
720-745-2722

Great lenders listen and take the time to get to know you in
order to find the best loan for your needs. It is important that
you also get to know them, their offerings, and how they plan
to support you through the home buying process.

You will want to contact at least 3 lenders to ensure you are
getting the best loan with the lowest rate. Here are six
questions to ask each one to help break the ice and to
compare side by side.

1
2

4
3

5

What is the r ight type of mortgage for
my situation?

What is the interest rate and annual
percentage rate?

What is everything that goes into my 
 monthly payment and what would it
be?

What are al l  of  the costs and prepaid
expenses I  wil l  pay at closing? 

What is your turnaround t ime for
closing after going under contract?

Are you avai lable on weekends when I
wil l  l ikely be submitt ing offers?6
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Property Disclosures Received from Seller

Title Documents Received from Title Company

Off-Record Title Items Received from Seller

Association Documents Received from Title or Seller

Inspection Reports Received from Inspector

Earnest Money Check Deposited with Title

Due Diligence Documents Received from Seller

Inspection Objection Delivered to Seller

Inspection Resolution Received from Seller

Appraisal Received from Lender

Appraisal Objection Delivered to Seller

Appraisal Resolution Received from Seller

Property Insurance Quote Received from Insurance

Proof of Insurance Delivered to Lender

Loan Approval (Clear to Close) Received from Lender

Offer

Counterproposal Received from Seller

Keys Received from Seller

To keep it simple, I bucket each of the deliverables in the
contract to buy & sell real estate under four major milestones,
shown below. The       shows opportunities to negotiate price.

what's in the contract
weekly updatesknow the ins and outs of the transaction

nick@picknickforrealestate.com
720-745-2722

Once you have found a home and we are under
contract, I provide an update each Monday
morning highlighting deadlines, what they

mean, and what is needed from you that week
and in the weeks ahead. This minimizes
surprises and lets you focus on packing.

sample update

under contract:  offer accepted

inspection:  resolution agreed & signed

Delivered to Seller

appraisal :  resolution agreed & signed

closing:  transfer ownership

deliverable action

NOTE: This list shows the most common
deadlines utilized and is not a full list of all
dates and deadlines available in the contract to
buy & sell real estate. Also, as all dates are
negotiable and may change throughout the
transaction, the sequence of these deliverables
and deadlines may vary.

You will often hear me refer to these four major
milestones in baseball terms. When you start

the home search you are up to bat. Going under
contract gets you to first base, while getting

past inspection to second base. You are on third
base once you past appraisal and reach home

when, well, you close on your home!

in baseball terms
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APPRAISAL

SINGLE FAMILY HOUSE

$600+
MULTI FAMILY HOUSE

$800+

EARNEST MONEY*

$750K+

$15K+
$400K-750K

$5K-15K
$200K-400K

$4K-10K
$100K-200K

$1K-4K

INSPECTION

GENERAL SEWER RADON

$350-650 $100-200 $100-150

transaction expenses
a note on agency & commission

While there are lending fees and prepaid expenses paid at
closing, there are additional expenses during the life of the
transaction that you will want to account for when budgeting
for your home purchase.

planning ahead for the home purchase

nick@picknickforrealestate.com
720-745-2722

*Earnest money is paid when you first go under contract and is held by the Title
Company. It is later applied towards your down payment at Closing.

As per the form "Definitions of Working
Relationships" approved by the Colorado
Real Estate Commission, a BUYER'S AGENT
has the following duties and responsibilities: 

buyer agent commission

A buyer's agent works solely on behalf of
the buyer to promote the interests of the
buyer with the utmost good faith, loyalty,
and fidelity

The agent negotiates on behalf of and
acts as an advocate for the buyer

The buyer's agent must disclose to
potential sellers all adverse material facts
actually known by the buyer's agent
including the buyer's financial ability to
perform the terms of the transaction,
and, if a residential property, whether
the buyer intends to occupy the property

A separate written buyer agency
agreement is required which sets forth
the duties and obligations of the broker
and the buyer

buyer's agent defined

When I help you with your home purchase,
whether a resale or brand new build, my
commission as your "buyer agent" is paid by
the SELLER.

This is  explained in greater detail in the
buyer agency agreement that we sign when
we start working together.

Rn
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home buying team
action items & notes

nick@picknickforrealestate.com
720-745-2722

BUYERS (DECISION MAKERS WHO SIGN THE CONTRACT)

REAL ESTATE AGENT / REALTOR®

LENDER

HOME INSURANCE AGENT

FINANCIAL ADVISOR

ATTORNEY

SUPPORT (FAMILY, CLOSE FRIENDS, OTHER CLOSE RELATIONSHIPS)

While it is important to have a trusted agent at your side,
there are a few others that make up your home buying team.
Feel free to use the form below to start building yours. I work
with many great lenders, financial advisors, etc. and am happy
to share my contacts where it can help.

build a team of trusted advisors

Feel free to make a copy of this page and use it
as you build your home buying team. Use this

column for any action items, notes, or
additional members of your team.

Nick DiPasquale
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